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Abstract 
Private military companies in the USA aren’t a completely new phenomenon. 
According to various sources, first mercenaries set foot on the American soil no later than 
during the famous war of independence. What has changed about the US private military 
contractors since these times is their overall number, the amount of countries they operate in, 
the scale of services they can provide and last but not least, the extent of money they receive. 
The process of development of the US private military firms wasn’t continual. They played 
only a minor role approximately up to the end of the Cold war. The US Army used them only 
to provide the construction, support and logistical services. These days however, the 
department of defense needs them to provide highly specialized tasks such as spy and 
counterspy operations, risk consulting, training of the elite armed forces, and the protection of 
convoys or high-profile people in the warzone. In this thesis I am trying to examine, why did 
the US private military companies become so essential for the army of the United States. The 
results of my research show that the most important reasons for this development were the 
introduction of professional armed forces in 1973, a continuous decline of the defense budget 
after the end of the Cold war and the widespread belief in the effectiveness of the outsourcing 
and privatization processes.  
 
